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Jessica Wood Scott Morton
SRS Operations Manager International Funding Coach, The Navigators

Moderator Guest Speaker




Reminders

* Fall SRS Coaching Certification
registration is open!
supportraisingsolutions.org/coaching

*In-Person Bootcamp in Nairobi, Kenya this
September! Dates coming soon!
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SAVE the DATE

WHEN WHERE WHAT

Aprll 11 -14, Colorado Springsl More details
20205 Colorado to come

|
supportraisingsolutions.org/srlc




Have You Ever Considered Joining SRS?

his could be you!

* Customer Success Specialist

* Communications Specialist

* Network Coordinator

* SRS Public Bootcamp Facilitator Team
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Discussion: What have you tried in raising up
international MPD funding leaders and coaches? How

did it go?




Error #1—Being Too Neutral




Error #2—Not Going to the Phones for Live Calls to get
Appointments




Error #3—Not Recording Results (Accountability)

Up TiLL NOW REPORT

Directions: List each person you've appealed to. Include the date of appeal
and type of appeal. When you get their response, list it in the appropriate
column. Continue to list additional appeal names at the bottom. As you
continue to get responses, change undecideds and re-total. Continue to use
this worksheet until you hit 50 names appealed to with responses. Then
start a new worksheet.
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* F=Face-to-face; L/P-Leticriphoac; G-Group appeal; E~Email or letter oaly; WO=Walk-on; O=Other







Tip #2: Use the Top 25 Worksheet

Top 25 Potential Partners

List below, by faith, the top 25 people who “need to hear your calling story.” Some may be good friends; some may be acquaintances only or referrals. Include
ﬂvoanenotmc(nigmgms-wmlMIW)mam@ Note: Don't ask yourself, “Who will give to me?” Wrong Question! Ask, “Who needs to hear
my story?”
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Finding and Developing MPD Coaches:

Identify a Future Coach | Ao R oy
Before the School § guume

Ask Successful Students to
Share an MPD Testimony

Ask Successful Students to Host a Table at Training Schools




Finding and Developing MPD Coaches:

Insist on Annual MPD
Schools

Invite Successful Students
to Help Teach

Develop “Year 2” content

Monthly Skype with
Coaches




What does a 1-hour skype or Zoom call look like?

"What has been going on since last we met?” Family news.

Review whom he/she is coaching. “"How'’s it going with
Bob?”

"*How about your own MPD? How did you do on the action
steps we agreed to last month?”

a. UpTill Now Report
b. Top 25
c. 4-year Tracking Report




What does a 1-hour skype or Zoom call look like?

“Your MPD plans for the 30 days. Let's jot them
down as action steps.”

SELECTED TOP 51 FUNDRAISING PASSAGES

“*What are your plans with those you coach?”

“Let's take a look at a Bible verse...”

Prayer

“*When shall we meet next? " Review action steps
agreed to

| send out an immediate email with the action
steps listed




WHAT’S ON YOUR MIND?




Application Activity—Next Steps:

Prayer—James 4:2
Identify Potential MPD Coaches
Ask potential coach to help teach a future MPD school

Arrange for monthly meetings to develop future coach
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PRGEOSINDE’NSCE S SAYS ABOUT

MONEY

YOUR FUNDRAISING

SCOTT MORTON

Subscribe to www.scottmorton.net for weekly updates of videos and
blogs on fundraising



http://www.scottmorton.net/




